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Keynote Speaker: Julien Marcilly has been the Chief Economist at Coface since 
March 2015. He is based in France and heads a team of regional economists and sector 
analysts. Prior to this position, he was the Deputy Chief Economist and Head of Country 
Risk at Coface since 2012. 
 
Julien has an extensive knowledge in both advanced and emerging markets. He joined 
Coface from a New-York based asset management company, and was an economist 
with Société Générale prior to this. 
 
He holds a PhD Degree in Financial Economics from Université Paris-Dauphine, and a 
Master Degree in Management from ESCP Europe. 
 
 

 

David H. Conaway is a Partner in the Charlotte office of Shumaker, Loop & Kendrick, 
LLP, an American Lawyer and National Law Journal Top 350 U.S. Law Firm. His focus is 
representing manufacturing companies regarding a variety of issues involving 
customers and the supply chain, including commercial and financial contracts, 
disputes, insolvency; and cross-border transactions, litigation and insolvency. He 
advises clients and handles matters throughout the U.S. and represents numerous 
foreign-based clients regarding U.S. issues, and U.S. companies doing business globally. 
 
David is the Chair of Shumaker’s Bankruptcy, Insolvency and Creditors’ Rights Practice 
and of Shumaker’s Global and Cross-Border Insolvency Practice; the Co-Chair of 
Shumaker Manufacturing; and the past Managing Partner of Shumaker’s Charlotte 
office, 2001-2011. 
 

 

 

 
Özgür Durgun joined Atradius in 2007 as Underwriting Manager with responsibility 
for Turkey and Bulgaria as well as Northern Cyprus, Azerbaijan and Turkmenistan. 
Based in Istanbul, he is also member to some international committees within 
Atradius. 
 
A business graduate and an MBA in finance, his 20 years’ of experience in corporate 
banking, finance, and credit insurance together with his excellent knowledge of these 
key markets enables him to provide a deep business insight. 
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Tom Flatau is an international speaker whose clients include HSBC, Louis Vuitton, 
American Express, Siemens, Kier, Emirates and Unilever. He trained with the 
NeuroLeadership Institute and is a Fellow of the Institute of Leadership and 
Management. Tom is an executive leadership coach and sales and negotiation trainer. 
 
Tom has a first degree in Information Systems and a Master’s degree in Business 
Analysis & Systems Design. His academic career included posts at British and American 
Universities. He used this experience and his later managerial career to develop the 
Logic+Emotion™ training methods that are unique to TWI Ltd. Tom’s work is based on 
understanding human instincts and behaviour, derived from up-to-the minute research 
in the fields of neuroscience and positive psychology. Tom writes extensively on 
leadership and negotiation and delivers international conferences. Watch his latest TV 
interview, The Neuroscience of Negotiation. Tom helps people make positive changes 
to the beliefs, feelings and approaches that influence their performance and 
interactions.  Consequently, individuals become happier and more effective. Customer 
interactions are improved, with immediate and lasting benefit to the organisation. 
 

 
  
  

More Speaker Bios Coming Soon… 


